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This communication is provided by National Australia Bank Limited ABN 12 004 044 937 AFSL 230 686. This information may constitute general advice. It has been prepared 
without taking account of an investor’s objectives, financial situation or needs and because of that an investor should, before acting on the advice, consider the 
appropriateness of the advice having regard to their personal objectives, financial situation and needs. The tax consequences of investing will depend on an investor’s 
particular circumstances. We recommend that independent advice including professional tax advice be sought before acting on any information in this communication. 

Before making any decision about whether to acquire or continue to hold a financial product you should obtain a copy of the relevant Product Disclosure Statement (PDS) 
available at www.nab.com.au. Past performance is not a reliable indicator of future performance. The value of an investment may rise or fall with the changes in the market. 
The returns specified in this communication are reported before management fees and taxes.

Any opinions expressed in this communication constitute our judgement at the time of issue and are subject to change. We believe that the information contained in this 
communication is correct and that any estimates, opinions, conclusions or recommendations are reasonably held or made as at the time of compilation. However, no warranty 
is made as to their accuracy or reliability (which may change without notice) or other information contained in this communication. This information is for adviser use only and 
is not intended to be distributed or used by retail clients.

The case study example is hypothetical and for illustrative purposes only and should not be considered advice. The names and features do not represent any particular person 
or real outcomes. There is no guarantee that the performance stated will reflect actual outcomes and will vary depending on assumptions used for calculation purposes. All 
NAB Equity Builder loan applications are subject to approval and applicants will need to meet credit requirements. 

There are risks associated with gearing which may make this strategy unsuitable for some investors including that the value of your investments may rise and fall. The tax 
consequences of investing will depend on your particular circumstances. We recommend that you seek independent advice including professional tax advice before acting on 
any information in the case study. There are also risks associated with borrowing to invest. Some of these include, rising interest rates, and changes in taxation law which may 
have an effect on your financial position.

DISCLAIMER
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THANK YOU FOR ATTENDING REGIONAL ROAD SHOW    

3



NAB EQUITY LENDING 
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TOPICS – UNIQUE PRODUCTS

• NAB EQUITY BUILDER 

Latest NO MARGIN CALL INVESTMENT LOAN BUILT 
FOR ADVISERS 

& CLIENTS. 

• NAB SUPER LEVER

SMSF BORROWING (NON PROPERTY)  - Gearing 
inside SMSF for 

Equities & Managed Funds.

SEAN KELLY 

NAB Group for the past 29 years 

State Manager from 2003 - 2007 within MLC looking 
after all of the Nab Groups Debt offering’s available to 

the adviser market.

Director for the Nab’s Equity Lending Products based in 
QLD (Since October 2007 – Margin Lending), works with 
both Financial Advisers, Stock Brokers & Direct Clients.

QLD Book $700m 
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WHERE ARE THE OPPORTUNITIES?  - GEARING MAKES SENSE FOR 
THE RIGHT CLIENT !

Mean household assets, debts and net worth by age cohort
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Source: Household, Income and Labour Dynamics in Australia (HILDA) Survey 2014, https://www.melbourneinstitute.com/hilda/ 'How will Australians retire? Investigating retirement income outcomes in a low-return 
world' An independent report prepared for National Australia Bank by the Australian Centre for Financial Studies and Monash Business School, 2016

(000) 6.8 MILLION (30%)

AUSTRALIANS AGED 30-50?



NAB EQUITY LENDING – MARGIN LENDING V NAB EQUITY BUILDER & 
HISTORY  
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ASX 200 – Margin Lending STORY 2003 - 2011 NAB Equity Builder Example (Assuming 3% - Growth)



NAB EQUITY BUILDER - GREATER CONTROL – NO MARGIN CALL 
EVER
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• Approved Investments from: 845 managed funds, ETFs,  (LVRs 70% to 80%) – eg PM 
Capital / Elston MA Via Platforms like Netwealth – CLIENT FORCED INTO 
DIVERSIFIED PORTFOLIO.

• Choose your gearing Level on day 1 – Put in 30% Equity Borrow 70% & Pay off in 10 
Years.

• Time frame to repay the loan (Interest only to 15 Years eg 15 Year Term = 65% LVR 
Day 1 or less) – Controlled Repayment – Equity Growing.

• No corrective action required; based on price movements of the supporting loan 
security.



NAB EQUITY BUILDER - GREATER CONTROL – NO MARGIN CALL 
EVER
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• Adviser Controls Debt & Investment (Don’t Need Credit Licence to write loan as 
Financial Product).

• Loan has to be used for Business or Investment Purpose – Full access to Dividends 
paid out or Reinvested.

• Current Variable Rate 4.55%, Nil Application fee & No Ongoing fees .

• Financial plan can operate uninterrupted for selected term & Dealergroup (PI) 
Friendly



DEAN’S STORY
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MEET DEAN
Dean is 50, and by the time he’s 
60, would like to be working part 
time

He has $75,000 to invest and 
because he owns his own home, 
he has strong cash flow

Generate an income of $25,000 
p.a. in ten years time

GOAL



$175,000
NAB Equity Builder

DEAN BORROWS TO INVEST
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$75,000
Cash

$75,000
XYZ Investment $250,000

XYZ Investment

Step 1 Step 2

NO MARGIN CALLS

Note: The case study example is hypothetical and for illustrative purposes only and should not be considered advice. The names and features do not represent any particular 
person or real outcomes. There is no guarantee that the performance stated will reflect actual outcomes and will vary depending on assumptions used for calculation purposes.  



DEAN’S REPAYMENTS OVER TEN YEARS

$175,0
00
NAB Equity 
Builder loan
Interest: 4.55% pa
Term: 10 Years
Repayments: $21,804 p.a.  

$1.6

$20.6

$0.6

$21.7

$2.6

$19.6

$3.6

$18.7

$4.5

$17.8

$5.4

$16.9

$6.2

$16.1

$7.0

$15.3

$7.7

$14.5

$8.4

$13.8

Principal repayments Interest

Amounts shown are in ‘000s 

Note: The case study example is hypothetical and for illustrative purposes only and should not be considered advice. The names and features 
do not represent any particular person or real outcomes. There is no guarantee that the performance stated will reflect actual outcomes and 
will vary depending on assumptions used for calculation purposes.  
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Source: NABAM (Assumption of 7.20% combined growth & Dividend Reinvested)
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AFTER TEN YEARS, DEAN’S INVESTMENT HAS GROWN TO $500,000

Year 1 Year 2 Year 3 Year 4 Year 5 Year 6 Year 7 Year 8 Year 9 Year 10



DEAN HAS ACHIEVED HIS GOAL
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Fit for 
purpose loan

Diversification

Tax-effective

Professional 
management

$500,000 

$250,000

$10,052 

$500,000

$25
k 

His franked 
dollar amount

Size of Dean’s 
portfolio

Dean’s initial 
investment

4.2% p.a. Income 3% p.a. Growth

7.2% p.a.Total return

90% 
franked

His portfolio 
returns 5% p.a. 

$25
k 

$10,052 
$35,052 p.a.

Grossed  Up Income



HELPING YOU WITH YOUR CLIENT CONVERSATIONS FOR EQUITY 
BUILDER
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Adviser Controls –
Investment & Debt 

3 Minute 
Client video

Client 
brochure

Conversation 
starters

Client case 
studies

Adviser Support

• Dedicated Support Team
• Easy Application process 

Short animated video

• Client need
• Client solution
• Dedicated Client & adviser 

Website
• Adviser recommendation

Ideal client :

• Kids Education 
• House deposit
• Super supplement
• Wealth accumulation



NAB EQUITY BUILDER  - CLIENT EXAMPLE  
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Nab Super Lever

ADVISER PRESENTATION   - AUGUST 2019

BORROWING FOR SMSF (MANAGED FUNDS)

August 2019 



NAB SUPER LEVER – SMSF BORROWING ARRANGEMENT FOR 
EQUITIES & FUNDS (LRBA)
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NAB SUPER LEVER – SMSF BORROWING ARRANGEMENT FOR 
EQUITIES & FUNDS 
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A limited recourse loan designed for SMSFs

• Conservative Gearing – Maximum Limit 50% of Net assets of Fund eg $500k, Limit of 
$250k – Fund Geared at 33% (Maximum).

• Approved Investment List comprising 100+ ASX shares and 100+ unlisted managed 
funds with Maximum gearing driven by the selected investment (40 – 60%).

• NAB has “built in” the required Security Trust structure – NO SET UP COSTS –
(Investment costs), SIS Act Compliant.

• SMSF trustee can choose when to repay the loan – no term.

• Current Variable Rate 5.55% (Approximately) .  



NAB SUPER LEVER EXAMPLE  
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THANK YOU

20


